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Dear Mitra: 
  
Equinox Strategic Partners is pleased to present this proposal for real estate marketing and brokerage services.  
  
Equinox Strategic Partners (Equinox CRE) enjoys many competitive advantages as a commercial property focused real estate 
brokerage firm: our approach, team, experience, and ability to deliver focused solutions for clients.  
  
Our mission is to deliver steadfast results for our clients by collaborating across markets with qualified property buyers within the 
Equinox CRE extended network, presenting key information that is relevant and direct with a distinct visually focused marketing 
approach. A fundamental attribute of being a boutique commercial real estate brokerage firm is our ability to micro-focus on the 
individual qualities and financial positioning present in each of our client’s property assets. Thinking innovatively and practically has 
been a cornerstone of Equinox CRE’s success.  
  
6024 S Vermont Ave is a mixed-use property located in South Los Angeles. The location of this property is positioned in a dense 
residential market equally dense in independently owned retail stores and restaurants. The residential portioned of the property 
provides consistent income due to an overwhelming demand for housing in this market area. The commercial use would rely 
predominately on transient traffic. Given the high density of foot traffic, the potential for a front commercial space provides an upside 
for a prospective buyer, either as an investor or an owner-operator.  
  
Our brokerage firm would provide services that included collecting property data, market intelligence, seeking appropriate end users, 
preparing and presenting sale proposals, and working through the proper due diligence process, potentially, and if needed, working 
with the City of Los Angeles Planning department, to gain information for prospective buyers on growth plans and regulations that 
either benefit or adversely affect the property. 
  
At Equinox Strategic Partners, we understand the unpredictable nature of markets and local regulations that affect our common 
industry, and despite such conditions our professionals have always led with an unwavering determination to deliver high-level results 
for our clients. Equinox Strategic Partners, also referred to as Equinox CRE, welcomes the opportunity to further commit our energies 
and services to you in the disposition of 6204 S Vermont Ave in Los Angeles, CA. 
  
If you have any questions or if you would like to further discuss, please contact: 
  

Isaac Guanajuato 
Isaac Guanajuato 
    
Cc:     Josue Najera 
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Marketing Methods 

Optimizing the maximum exposure is critical to getting a competitive set of interested buyers. The primary marketing 

strategy is to market the property to the most sophisticated and qualified buyer for the purpose of getting the highest price 

in the shortest amount of time.  

 

Target marketing is the first step of our marketing strategy. Data is the main driver in identifying our target market for any 

given listing. Financial data allows us to position a listing in front of qualified buyers within our extended network. To 

broaden our reach, assessing historic and current property data allows us to identify owners of like properties throughout 

local and outside markets. ownership of data and audience data to drive our identification efforts historic and current 

property data. 

TARGET MARETING 

The Equinox CRE team has built a comprehensive and market focused database of commercial real estate investors with 

retail and mixed-use dominate asset portfolios through-out California. We are continuously updating our database with the 

most current information of movers and shakers in the commercial real estate industry.  

 

Equinox CRE has an applied focus on properties through-out Southern California with adverse use conditions. Such 

properties include commercially zoned parcels with a mixed-use designation that have upside or are in conditions that 

require repurposing. Our experience lies beyond such property types yet lends to a practiced strategy that pushes our 

success in this market segment. 

LOCAL MARKET CONTACTS 

Equinox CRE extends its reach to the broader brokerage community and distributes new offerings to our team to present 

to qualified buyers in our internal network. Our team’s expertise is commercial real estate focused with an extended reach 

to investment property buyers with existing assets in multiple industry and property types: retail, industrial, hospitality, 

office, and multi-family. Equinox CRE has a widespread market coverage nationally and internationally. 

THE EQUINOX CRE SALES FORCE 
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Preliminary Property Imagery (360 Views) 
Click Here to view: 
https://www.equinoxcre.com/6024svermont 
 

https://www.equinoxcre.com/6024svermont
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Marketing Methods 

We actively participate in a number of professional organizations that provide us with a referral network throughout the 

Southern California market. These networking outlets will provide more exposure to prospects and investors that may have 

interest in 6024 S Vermont Ave. 

NETWORKING 

Our marketing team will widely market 6024 South Vermont Ave in South Los Angeles. Using a wide-reaching marketing 

campaign we will identify a variety of prospective buyers that will include owner-occupied mixed-use properties, 

investment REIT’s, and including but not limited to managed portfolio holdings.   

PROSPECTING/DIRECT MARKETING 

We encourage co-broker participation in our marketing efforts and continuously keep our listed properties in front of the 

brokerage community through e-mail, telephone calls, commercial listing sites such as LoopNet, CoStar, MLS, Brevitas, 

property websites, and other means we have available.  

CO-OP BROKERAGE 

LoopNet is an online marketplace for commercial property, primarily providing commercial 
property listings for sale and for lease in the United States and in currently owned by CoStar 
Group. 

CoStar Group is a provider of information, analytics and marketing services to the commercial 
property industry in the United States, Canada, the United Kingdom, France, Germany, and 
Spain. 

Brevitas is a comprehensive commercial real estate sales platform built on collaboration, 
automation, and intuitive design. Brevitas offers a powerful algorithm to connect brokers with 
motivated, purchase-ready investors from their database. 
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Marketing Methods 

Equinox CRE will provide a monthly marketing report of new prospects, marketing efforts, and status updates on existing 

prospects. 

The Equinox CRE marketing team will prepare a full color-interactive 8-12x11” offering memorandum which will be 

provided to prospective buyers. We will be outlining the major and unique attributes of the property. The offering 

memorandum will include maps, photos, site plan, description and other pertinent details. 

VIRTUAL WALK-THROUGH 

OFFERING MEMORANDUM 

MONTHLY UPDATES 

We reach over thousands of active property investors and brokers on a monthly basis with our email campaigns. Our 

continuous email efforts keep our offerings in front of investors and brokers to keep the properties fresh in their minds. 

EMAIL BLASTS 

As part of our innovative and technologically relevant marketing package, offer seller a virtual walk-through. The virtual 

walk-through is a comprehensive marketing tool that keeps investors interested from afar while limiting multiple visits and 

interruptions to the properties. The features include walkthrough of property and residential unit (accessible space at the 

time of photography), common space 360 views, 4k HD photography, VR ready walk-through, floor plans of scanned spaces 

(optional), and measuring features for prospective buyers to easily measure for potential renovations or fixture upgrades.  
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Marketing Process 

Phase I: Due Diligence & 
Materials 

Phase II: Marketing 
NDA’s (if necessary) & 
Offers 

Phase III: Execution 
& Closing 

Organize & 
Collect Data 

Marketing 
Materials 

Continuous 
Marketing Efforts 

NDA’s, Viewings, 
Offers Transactions 

Duration 1 - 45 days 45 Days - Ongoing Ongoing to Closing 

Formalize Client 
Relationship 

Analyze 
Properties 
- Review 

financials for 
valuation and 

compare against 
Client’s goals & 

desired 
outcomes 

Visit municipality 
- Discover and 
get in front of 

potentials 
obstacles that 

will affect/delay a 
sale 

Preliminary 
Marketing 

- Make possible 
buyers aware of 
new availability 

Schedule photo 
shoot (If necessary 

and approved) 

Create individual 
brochures for each 
Borrego Valley Inn 
and Palm Canyon 
Hotel & RV Resort 

Announce new 
availability via 

email campaign 
and/or press 

release (press 
release for select 
properties when 

relevant) 

List properties on 
commercial listing 
sites, MLS, etc. as 

appropriate 

Continue e-mail 
campaign efforts. 
Explore whether 
other marketing 

efforts are 
necessary 

Develop property 
disposition 

strategies by 
continuously 

targeting qualified 
buyers 

Present properties 
and qualify 

prospective buyers 

Analyze and 
present offers. 
Make qualified 

recommendations 

Facilitate 
negotiations 

between Client and 
potential buyer 

Manage purchase 
agreements and 
escrow process 

Remind Client of 
necessary dates 
and paperwork 

relevant to escrow 

An
no

un
ce

 co
m

pl
et

ed
 tr

an
sa

ct
io

n 
Oversee escrow 

process 
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Location Information 

Property Type: Mixed-Use 

Use: Stores & Residential 

Zoning: LAC2 

Cross Streets: 60th St / 61st St  

Closest Intersections: Vermont Ave & Gauge Ave / Vermont Ave & Slauson Ave 

Access: Vermont Ave and rear alley access through 61st Street  

Visibility: Fair (in-line property)  

Ownership: Khanmalek , Sedigheh Zohary / The Khanmalek Trust 
 
Plans for the Site: Sell; No known renovation plans before or during the sales process. 

Site Grade: C; Fair given un-built front unit and easement access for residential dwelling. 

Compared to Peers (Sites with similar offerings within a mile radius): Similar 

6024 S Vermont Ave 
6024 S Vermont, Los Angeles, CA 90044 
Los Angeles County 
Lot Size: .0695 AC / 3,028 sqft 
Building Size: 1,414 sqft 
APN: 6004-010-006 
 
Site Description 

Suggested Asking Price 

Based on pro-forma performance of rental increase and potential revenue from build-out. Common Capitalization 

Rate for investors in the market area is between 5%-8%.  

6024 S Vermont Ave:      $315,000 - $345,000 ; Cap Rate between 5% - 6.5%   
 
Proposed Income 

- Residential Unit: $2,000 Monthly / $24,000 Annually 
- Retail Unit: $750 Monthly / 9,000 Annually  

Expenses 
- Property Taxes: Approximately $4,500 / Annually 
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Preliminary Property Imagery (360 Views) 
Click Here to view: 
https://www.equinoxcre.com/6024svermont 
 

https://www.equinoxcre.com/6024svermont
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Fee Schedule 

Commission Fees 

Budget                $1,500.00 - $2,200.00 

Comprehensive Marketing Package 

Includes: A comprehensive marketing package including photos, interactive offering memorandum, relevant website 
placement, aerial photo, floor plans (optional), etc. 

* Equinox CRE covers 100% of all marketing costs with exception to Virtual Tours which we cost share at 50%. No 
other out of pocket expenses with be incurred by seller. 

Listing Agreement Term: The listing agreement will be for 1 year. 

Carry Over: Equinox Strategic Partners will provide a protective list of prospects within 3 days of the Listing termination. 

Marketing Access: We may request access to the property for photography service. If approved, we will provide 48-hour 
notice.  

Equinox CRE Direct Sale      5% of the sale price 

Co-Brokered Sale        5% of the sale price 
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